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FOR IMMEDIATE RELEASE

LORIMER CONSULTING GROUP LAUNCHES NEW SERVICE TO SUPPORT LEAD PROCESSING FOR EXHIBITORS
DENVER, Colo., June 29, 2005 – Lorimer Consulting Group (LCG), a Denver-based consulting group, has launched a service to support lead processing for exhibitors.  The service supports exhibiting companies that use show-provided badge swipe lead collection devices who need labor to process, distribute and summarize the leads.  

Most exhibitors who use show-provided systems will add handwritten notes and check-off boxes related to product interest and follow up.  LCG creates a master list of leads and matches the handwritten information to each name, eliminates the duplicates for accurate lead counts and also creates lead summaries for the clients.  For those who need it, LCG separates and distributes leads into sales territories and will compare target name lists such as from pre-show promotions, to the leads collected.
“While real time capture is the ideal for lead processing, not all exhibitors can afford to use the automated systems that are out there today and many have neither the time nor the manpower to internally process leads in a timely fashion,” says E. Jane Lorimer, managing director.  “Our service is designed to be a cost-effective and timely solution.”
Lorimer says she is continually amazed at how many still do not complete the lead processing stage and recognizes that it is mostly a function of not having the staff to do it.  “We feel this is a missing link in the industry.”  
For more information, contact Lorimer Consulting Group at info@lorimerconsulting.com or www.lorimerconsulting.com   303.388.9224.

